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Suggested Designation: Professional Risk Consultant (PRC)
The Professional Risk Consultant (PRC) designation develops risk consulting skills for agents and brokers.

Step 1: Try before you commit
Sign up for and complete the free PRC Sample Course. 

Step 2: Recommended Starting Course
PRC 110: Insurance Foundations for Agents and Brokers (3 PC CE Credits)
Build foundational knowledge of insurance products and risk consulting skills for agents and brokers.
Retail: $608 | PIIAC Member Price: $311.70

Step 3: Concentration Course
PRC 111: Recommending Coverage Solutions (3 PC CE Credits)
Learn how to recommend coverage solutions by exploring commercial property and general liability coverage and policies.
Retail: $608 | PIIAC Member Price: $311.70

Step 4: Earn 3 Micro-Certs
M-AB 121: Closing Commercial Coverage Gaps (4 PC CE Credits)
Dive into how to best serve your clients and close commercial coverage gaps to reduce risks. Familiarity with standard
commercial lines products is helpful in the completion of this course, but not required.
Retail: $85 | PIIAC Member Price: $51

M-AB 122: Helping Clients Prepare for the Worst (3 PC CE Credits)
Explore disaster coverages and develop skills to categorize property, sources of risk, and how to value physical property.
Retail: $85 | PIIAC Member Price: $51

M-AB 123: Understanding Supplemental Personal Lines (3 PC CE Credits)
Understand what personal lines cover and where your clients may be exposed to risk. Familiarity with standard personal lines
products is helpful in the completion of this course, but not required.
(Also counts towards ACSR Designation)
Retail: $85 | PIIAC Member Price: $51

Step 5: Ethics Requirement
Ethical Decision Making in Risk and Insurance (2 PC CE Credits)
Gain skills to effectively navigate ethical dilemmas and foster integrity in the risk management and insurance field.
(Required for every designation, but you only have to take the course ONCE)
$0

N E W  A C C O U N T  M A N A G E R  L E A R N I N G  P L A N
G E N E R A L  L I N E S
2  Y E A R S  O R  L E S S  I N  T H E  I N S U R A N C E  I N D U S T R Y  O R  U N D E R  4 0  Y E A R S  O L D

Key Benefits:
Risk consulting methodologies
Client risk assessment and analysis
Strategic risk management solutions

Career Impact:
Positions you as a trusted risk consultant with advanced
expertise.
Exam Information:
3 required courses with online exams
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TOTAL RETAIL COST: $1,471    |    TOTAL PIIAC MEMBER COST: $776.40 (70% DISCOUNT)    |    TOTAL CE CREDITS: 18

M-AB 121: LEARN MORE

M-AB 122: LEARN MORE

M-AB 123: LEARN MORE

R E A D Y  T O  G E T  S T A R T E D ?
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