PIIAC'S
[0 LEARNING PLANS

NEW PRODUCER EDUCATION PLAN

2 YEARS OR LESS IN THE INSURANCE INDUSTRY OR UNDER 40 YEARS OLD

Suggested Designation: Accredited Adviser in Insurance (AAI)
Attract and retain clients more effectively and become an agency leader with the Accredited Advisor in Insurance (AAI)
designation.

Key Benefits: Career Impact:
« Agency management best practices Prepares you to lead and grow a successful insurance
» Business development and growth strategies dgCney
o Team leadership and performance management Exam Information:

3 required courses with online exams

Step 1: Try before you commit
Sign up for and complete the free AAl Sample Course.

Step 2: Core Courses
AAI 301: Becoming a Successful Insurance Agent (6 PC CE Credits)

Gain essential skills to successfully serve your clients, work with carriers, and manage client risks.
Retail: $618 | PIIAC Member Price: $314.70

AAIl 302: Growing a Book of Business

Develop your skills to maintain and build a book of business by examining methods to attract and retain clients.
Retail: $618 | PIIAC Member Price: $314.70

AAI 303: Understanding Coverage Solutions (10 PC CE Credits)

Expand your knowledge of coverage solutions by exploring personal homeowners, personal auto, and commercial property
policies.

Retail: $618 | PIIAC Member Price: $314.70

Step 3: Ethics Requirement
Ethical Decision Making in Risk and Insurance (2 PC CE Credits)
Gain skills to effectively navigate ethical dilemmas and foster integrity in the risk management and insurance field.

(Required for every designation, but you only have to take the course ONCE)
$0

TOTAL RETAIL COST: $1,854 | TOTAL PIIAC MEMBER COST: $944.10 (70% DISCOUNT)

Suggested Micro-Certs:
Helping Clients Prepare for the Worst (M-AB 122) (3 PC CE Credits)

Explore disaster coverages and develop skills to categorize property, sources of risk, and how to value physical property.
Retail: $85 | PIIAC Member Price: $68

Leading and Coaching Skills
Learn the essentials of recruiting, developing, and leading your team as you explore emotional intelligence, motivational

methods, and the keys to managing virtual teams.
Retail: $85 | PIIAC Member Price: $68

TOTAL CE CREDITS: 21
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